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Knowing a big job from a little job takes

éxperience

In 1958, Marty Dretel delivered his first pump, banking all that he had on one
simple strategy: Work hard to win the trust of the independent professional dealer.

Seems he wasn’t just piddling around. Experience mattered then, and it’s just as
important today. Fifty years, three generations and more than a half-million pumps
later, we still remember the first lesson Marty taught us. And that is to treat you as
a partner, earning your confidence with superior service and customized solutions,
one generation to the next. The world’s best brands. Product always in stock.
A priority for education. First rate customer service.

With D&S Pump and Supply,

you get more than a pump, you get a partner.

Super Turbine
3 Sales of NY, Inc.
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D&s Jefferson Sales South and we’ll work hand-in-glove /
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www.DSPumpCo.com
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